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OFFERING MEMORANDUM

The Offering

Fuller Group, as exclusive advisors for the Seller, is pleased to offer for sale the
Schurman Way Industrial Park. List price is $5,700,000.00. The property is
located less than a mile from Interstate 5 off of exit 22 in Woodland's industrial
center. The entire site is 27 acres and has infrastructure available. There is rail
access with possible rail spur into property with dual service. Property is located
within City of Woodland limits, zoned industrial. Purchase entire lot for
industrial development as-is, prefer companies offering minimum of 5 jobs per
acre.

| /?M Wi I;
z=m l"

—

! oy

507820100

507900]100)



PROPERTY OVERVIEW

NAME: SCHURMAN WAY INDUSTRIAL PARK
PROPERTY ADDRESS 1920 Schurman Way, Woodland, WA

PRICE $5,700,000.00

PRICE PER SQUARE FOOT $4.84

SITE (ACRES) 27

PRICE PER ACRE $211,111.00

LEASE RATE $1,371 per acre - $37,017 per month

PARCEL NUMBERS 504212000, 507820100, 507900100

ZOning I-1 (LIGHT INDUSTRIAL)




MARKET OVERVIEW
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FOR RENT

ANNUAL RENT GROWTH

4.2% A

MARKET SALE PRICE/SF iNVENTORY SF

MARKET RENT/SF

9% v 0 SF v $118 A $0.56 A 6.4 M A

VACANCY UNDER CONSTRUCTION SF

In 2017, Woodland, WA had a population of 5.77k people with a median age of 31 and a median household income of $63,933. Between 2016 and 2017 the population of Woodland, WA
grew from 5,684 to 5,765, a 1.43% increase and its median household income grew from $62,344 to $63,933, a 2.55% increase.

The population of Woodland, WA is 80.6% White Alone, 18.5% Hispanic or Latino, and 0.451% Two or More Races. N/A% of the people in Woodland, WA speak a non-English language,
and 93.9% are U.S. citizens.

The median property value in Woodland, WA is $212,700, and the homeownership rate is 62.7%. Most people in Woodland, WA commute by Drove Alone, and the average commute
time is 23.5 minutes. The average car ownership in Woodland, WA is 2 cars per household.

The economy of Woodland, WA employs 2.36k people. The largest industries in Woodland, WA are Manufacturing (433 people), Retail Trade (372 people), and Health Care & Social
Assistance (268 people), and the highest paying industries are Utilities ($79,583), Public Administration ($70,729), and Transportation & Warehousing, & Utilities ($69,674).

Median household income in Woodland, WA is $63,933. Males in Woodland, WA have an average income that is 1.36 times higher than the average income of females, which is $53,882.
The income inequality in Woodland, WA (measured using the Gini index) is 0.467, which is lower than than the national average.

The median property value in Woodland, WA was $212,700 in 2017, which is 0.977 times smaller than the national average of $217,600. Between 2016 and 2017 the median property
value increased from $193,900 to $212,700, a 9.7% increase. The homeownership rate in Woodland, WA is 62.7%, which is lower than the national average of 63.9%. People in Woodland,
WA have an average commute time of 23.5 minutes, and they commute by Drove Alone. Car ownership in Woodland, WA is approximately the same as the national average, with an
average of 2 cars per household.

Source: Data USA
CoStar Q2 2019



20 MIN DRIVE

to Downtown Vancouver

30 MIN DRIVE

to PDX International Airport
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$212,700K
MEDIAN HOME PRICE

For single family home, making
Woodland, WA an affordable

place to start a family



OFFERING PROCEDURE

The offering of Schurman Way Industrial Park is being conducted exclusively
by Fuller Group. All questions and inquiries should be directed to the Fuller
Group representatives listed in this memorandum.

Fuller Group will be available to assist prospective investors with their
review of the offering. On-site inspections of the property and tours of the
market area can be arranged directly with Fuller Group with advanced
notice.

Buyer will be required to execute non-disclosure agreement for specific
property information.

Offers should include, at a minimum, the following:

o The purchase price and closing date;

 The source of capital, both equity and debt, for the transaction;

o The amount of earnest money deposit;

o A detailed schedule of the due diligence and requisite approval process.

Please address your offers to the broker listed below.

Lance Brown

Vice President/Broker
DIRECT 360.597.0573
CELL 360.431.0918
EMAIL Ibrown@fg-cre.com

900 Washington Street, Suite 850
Vancouver, Washington 98660
360.750.5595
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Lance Brown
DIRECT 360.597.0573

CELL 360.431.0918
EMAIL Ibrown@fg-cre.com

(I

COMMERCIAL

o)

EAL ESTATE SERVICES

This Offering Memorandum contains select information pertaining to the business and affairs of Schurman Industrial Park has been prepared by Fuller Group. This Offering Memorandum may not be
all-inclusive or contain all of the information a prospective purchaser may desire. The information contained in this Offering Memorandum is confidential and furnished solely for the purpose of a review
by a prospective purchaser of the Property. It is not to be used for any other purpose or made available to any other person without the written consent of Seller or Fuller Group. The material is based in
part upon information supplied by the Seller and in part upon financial information obtained by Fuller Group from sources it deems reliable. Owner, nor their officers, emploYees, or agents makes any
representation or warranty, express or implied, as to the accuracy or completeness or this Offering Memorandum or any of its contents and no legal liability is assumed or shall be implied with respect
thereto. Prospective purchasers should make their own projections and form their own conclusions without reliance upon the material contained herein and conduct their own due diligence.

By acknowledging your receipt of this Offering Memorandum from Fuller Group, you agree:

1) The Offering Memorandum and its contents are confidential;

2) You will hold it and treat it in the strictest of confidence; and

3) You will not, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its contents in any fashion or manner detrimental to the interest of the Seller.

Owner and Fuller Group expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the Property and to terminate discussions with any person or
entilty reviewing this Offering Memorandum or making an offer to purchase the Property unless and until a written agreement for the purchase and sale of the Property has been fully executed and deliv-
ered.

If you wish not to pursue negotiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to purge all materials relating to this Property including
this Offering Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale of the Property shall be limited
to those expressly provided in an executed Purchase Al%reement and shall be subject to the terms thereof. In no event shall a prospective purchaser have an{ other claims against Seller or Fuller Group or
any of their affiliates or any of their respective officers, Directors, shareholders, owners, employees, or agents for any damages, liability, or causes of action relating to this solicitation process or the market-
ing or sale of the Property.

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of affairs of the Property since the
date this Oftering Memorandum.



